
The Role 

As Marketing & Sales Development Manager, you will drive Xer's brand presence, generate leads, execute our 

exhibition strategy and engage early-stage with customers during a critical growth phase. This is a hands-on, highly 

cross-functional role working closely with Sales, Commercial Operations, Engineering, and Leadership, with a direct 

impact on Xer's commercial success and international visibility.

 

Contact us:

+41 44 515 59 37
salesadmin@xer-tech.com

www.xer-tech.com

December 2025

Key Responsibilities

Marketing & Communications

• Develop and lead Xer's marketing plan across digital, social media, website and offline channels. 

• Plan and produce high-quality content including posts, articles, newsletters, product updates and videos

• Manage and coordinate external marketing and creative agencies.

• Ensure a consistent brand message across all markets and channels.

• Drive website performance, analytics monitoring and content updates.

Exhibitions & Events

• Select, plan and manage key exhibitions in Europe and North America.

• Oversee booth design, logistics, contractors, branding and visitor engagement.

• Attend exhibitions onsite and support customer interactions.

• Plan and execute customer days, product launches, demos and executive visits.

Sales Development & Lead Qualification

• Manage inbound leads from exhibitions, events, website, social channels and partner networks.

• Qualify prospects according to Xer's Buyers Profile.

• Coordinate structured handover to sales and account managers.

Investor Relations & External Communications

• Prepare press releases, quarterly updates, and commercial communication packages

• Coordinate with investors and manage information requests. 

• Support Leadership with external communication, messaging and content preparation.

About Xer

Xer Technologies AG is building the next generation of long-endurance multicopters for industrial and defence 

missions worldwide. Our UAS platforms combine Swiss engineering with proven hybrid-electric technology to deliver 

unmatched endurance, reliability, and versatility. With customers across multiple sectors and markets, we are 

expanding our global presence and scaling up operations to meet growing demand for robust, high-performance 

UAV solutions.

Marketing & Sales Development Manager

Your Profile

• +5 years experience in international marketing, sales development or communications, ideally within aerospace, 

defence, robotics, industrial equipment or other high-technology domains.

• Strong experience with exhibitions, trade shows, stakeholder events and customer-facing activities. 

• Proven ability to develop content, manage digital channels and work with external agencies.

• Hands-on approach with strong project management skills and attention to detail.

• Experience in qualifying leads and structuring handover processes to sales teams; CRM familiarity (e.g.HubSpot).

• Comfortable working in a fast-moving, engineering-driven environment with shifting priorities.

• Excellent communication skills with the ability to translate technical capabilities into compelling narratives.

• Fluent in English; German or French is an advantage.

What we offer

• A key role shaping Xer's brand, market presence and commercial success during a high-growth phase.

• Direct impact on customer engagement across Europe and North America.

• Opportunity to build and scale Xer's marketing engine, exhibition presence & stakeholder engagement programs.

• A dynamic environment within a fast-growing deep-tech scale-up where initiative and ownership are highly 

valued.
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